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Industrial Market Glad to See 
2009 End
The past year was difficult for all and the Charleston industrial market was no excep-

tion. The increased vacancy rate, compressed rental rates and lack of sales all reflect how 

dismal 2009 was for many people involved in the real estate market. However, there were 

some positive indicators that give everyone involved some hope that 2010 will be better.  

Maersk Shipping Company, the port of Charleston’s largest customer, renewed its con-

tract with the Port Authority to continue to call on Charleston until 2014, which should 

coincide with the completion of the Panama Canal renovations. The Panama Canal 

Authority has invested heavily in improvements allowing it to handle the biggest ocean 

going freight liners. In February 2010 Charleston is scheduled to receive its first call from 

an 8,000+ TEU vessel. Currently Charleston is the only port in the southeast with the air 

and water drafts in place to handle ships of this size. 

Another positive indicator is the arrival of Boeing’s second manufacturing facility. The 

facility, which works on assembling parts for the 7E7 Dreamliner, is supposed to deliver 

over 3,800 direct jobs to a region suffering from the 4th highest state unemployment 

in the country. In addition, dozens of additional suppliers are thought to be considering 

locating facilities in Charleston to service this new plant.

Further validation of Charleston’s position in the global supply chain was the recent 

announcement by TBC Tire Kingdom to locate its new distribution facility here. The firm 

has signed a lease to occupy a 1.1 million-square-foot build-to-suit facility that will be 

completed by year-end.

Forecast

n	 Rental rates will finally stabilize by the end of the year. Existing well located product 
will be king.

n	 Transaction activity will increase as some owners will be forced to sell due to inability 
to refinance and investors on the side lines will reenter the game.

n	 Industrial market will bounce back before the other market segments.
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Vacancy Rate
Quarterly

Completions vs. Absorption
Quarterly (in Thousands of SF)

Asking Rental Rates
Quarterly ($/SF/Yr./Triple Net)
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General Industrial            R&D/Flex             Warehouse/Dist.

Absorbed



INDUSTRIAL terms and definitions

Inventory: Industrial inventory includes all multi-tenant, single ten-
ant and owner occupied buildings at least 10,000 square feet.

Industrial Buildings Classifications: Industrial buildings are catego-
rized as warehouse/distribution, general industrial, R&D/flex and 
incubator based on their physical characteristics including percent 
office build-out, clear height, typical bay depth, typical suite size, type 
of loading and typical uses.

Vacancy and Availability: The vacancy rate is the amount of 
physically vacant space divided by the inventory and includes direct 
and sublease vacant. The availability rate is the amount of space 
available for lease divided by the inventory.

Net Absorption: The net change in physically occupied space over a 
period of time.

Asking Rent: The dollar amount asked by landlords for available 
space expressed in dollars per square foot per year in most parts 
of the country, and dollars per square foot per month in areas of 

California and selected other markets. Industrial rents are expressed 
as triple net where all costs including, but not limited to, real estate 
taxes, insurance and common area maintenance are borne by the 
tenant on a pro rata basis. The asking rent for each building in the 
market is weighed by the amount of available space in the building.  

* Grubb & Ellis statistics are audited annually and may result in revi-
sions to previously reported quarterly and final year-end figures.
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Industrial Trends Report—Fourth Quarter 2009
Charleston, SC

By Submarket Total SF Current Year To Date

NET ABSORPTION
Under 

Construction SFVacant SF WH/Dist R&D/FlexVacancy %

ASKING RENT
Total

Berkeley  6,718,590  451,015 6.7% (2,000)  128,910  - $5.65 $7.28

Downtown  2,810,406  299,860 10.7% (4,000) (106,000)  - $3.75 $8.28

East Cooper/Clements Ferry  3,974,250  864,872 21.8%  524,500  206,043  - $5.27 $5.54

North Charleston  17,290,650  2,224,654 12.9% (410,692) (490,902)  18,642 $4.10 $6.39

Summerville  5,812,077  1,300,470 22.4%  16,035  143,301  60,000 $3.71 $7.21

West Ashley  764,460  163,223 21.4% (20,800) (19,800)  - $4.00 $7.37

ASKING RENT

By Property Type

 93,337  27,900  800 General Industrial 8.3% 1,121,583  - $5.15

 1,020,274 (65,375) (41,277)R&D/Flex 24.0% 4,243,073  18,642 $6.35

 4,190,483  140,518 (97,971)Warehouse/Distribution 13.1% 32,005,777  60,000 $4.20

14.2% 37,370,433  78,642 Totals  103,043 (138,448) $4.68 5,304,094 

$6.35$4.20 78,642  103,043 Totals  37,370,433  5,304,094 14.2% (138,448)
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