
Industrial Trends Report—Second Quarter 2010
Charleston, SC

Grubb & Ellis|WRS
1415 Stuart Engals Blvd., Mount Pleasant, SC 29464
www.wrsrealty.com

Prepared by:
Michael J. Ferrer, CCIM  Global Logistics 
843.568.3427 • mferrer@wrsrealty.com
Todd P. Garrett, CCIM  Industrial Sales & Leasing
843.408.8846 • tgarrett@wrsrealty.com

Thomas G. Buist, Jr., SIOR  Industrial Sales & Leasing
843.442.3888 • tbuist@wrsrealty.com

Independently owned and operated ©
20

10
 G

ru
bb

 &
 E

lli
s|

W
RS

Industrial Graphs Template

Warehouse/Distribution
$4.52
$4.46
$4.61
$4.59

0%

4%

8%

12%

16%

2Q 08 4Q 08 2Q 09 4Q 09 2Q 10

$4

$6

$8

$10

2Q 08 4Q 08 2Q 09 4Q 09 2Q 10

-1,000

-500

0

500

1,000

4Q 08 2Q 09 4Q 09 2Q 10

Page 2

Market Bouncing Along Bottom
At the mid way point we continue to see evidence of an improving market, as compa-

nies realize improving revenues, and seek longer-term leases. While the numbers do 

not immediately inspire confidence, when we look below the surface, the story is much 

more positive. Several large transactions have already taken place this year. Food Handler 

has renewed its 200,000-square-foot lease with Pattillo and a mobile home manufac-

turer subleased 300,000 square-feet from Briggs Plumbing.  In addition, SAIC subleased 

305,000 square-feet from JAG, and  Pattillo was awarded the design build for 240,000-

square-foot Boeing cabin interiors plant.

While these deals do not positively impact absorption much, they do help attack the high 

availability rate. Rental rate growth is not expected until the glut of cheap sublease space 

is removed first.  These deals also help the market by creating new jobs to replace the 

ones lost by closures and the preservation of jobs by the food handler renewing its lease. 

Moreover, the 150 new jobs will be created by Boeing in addition to the 3,800 jobs that 

will be created with the assembly plant announced here last fall. The multiplier effect is 

already being felt as several mid-size deals have been completed as unrelated industries 

look to open locations in Charleston in anticipation of new growth.

A continued reduction in the amount of shadow space is foreseeable as more and more 

subleases are back filled or expire; only then with vacancy rate really see a significant 

decrease. 

Land transactions have been few and far between. During the last 12 months only 24 

land properties have traded hands in the entire market, most at 2000 – 2003 prices.  Dur-

ing the same 12 month period in ’05-’06, 154 land properties sold. Land will continue to 

suffer until banks will consider financing these types of deals again.

Forecast

n	 Vacancy rates will begin to drop by year-end.

n	 Rent rates will be off the bottom by year-end.

n	 Long-term leases should return as the norm, and buyers return.  

n	 Demand  for space will grow as more companies come to the area to take advantage 
of future growth in the market.
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INDUSTRIAL terms and definitions

Total SF: Industrial inventory includes all multi-tenant, single tenant 
and owner occupied buildings at least 20,000 square feet.

Industrial Buildings Classifications: Industrial buildings are catego-
rized as warehouse/distribution, general industrial, R&D/flex and 
incubator based on their physical characteristics including percent 
office build-out, clear height, typical bay depth, typical suite size, type 
of loading and typical uses.

Vacancy and Availability: The vacancy rate is the amount of 
physically vacant space divided by the inventory and includes direct 
and sublease vacant. The availability rate is the amount of space 
available for lease divided by the inventory.

Net Absorption: The net change in physically occupied space over a 
period of time.

Asking Rent: The dollar amount asked by landlords for available 
space expressed in dollars per square foot per year in most parts 
of the country, and dollars per square foot per month in areas of 

California and selected other markets. Industrial rents are expressed 
as triple net where all costs including, but not limited to, real estate 
taxes, insurance and common area maintenance are borne by the 
tenant on a pro rata basis. The asking rent for each building in the 
market is weighed by the amount of available space in the building.  

* Grubb & Ellis statistics are audited annually and may result in revi-
sions to previously reported quarterly and final year-end figures.
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Office Trends Report—First Quarter 2010
Charleston, SC

OFFICE TERMS AND DEFINITIONS

Total SF: Office inventory includes all multi-tenant and single tenant 
buildings at least 20,000 square feet. Owner-occupied, government 
and medical buildings are not included.

Office Building Classifications: Grubb & Ellis adheres to the BOMA 
guidelines. Class A properties are the most prestigious buildings 
competing for premier office users with rents above average for the 
area. Class B properties compete for a wide range of users with rents 
in the average range for the area. Class C buildings compete for ten-
ants requiring functional space at rents below the area average.

Vacancy and Availability: The vacancy rate is the amount of 
physically vacant space divided by the inventory and includes direct 
and sublease vacant. The availability rate is the amount of space 
available for lease divided by the inventory. 

Direct Vacant: This is the vacancy rate in space offered on the market 
directly by the landlord in single and multi-tenant buildings. This 
excludes vacant space offered for sublease and vacant space that is 
not offered on the market, for whatever reason.

Net Absorption: The net change in physically occupied space over a 
period of time.

Asking Rent: The dollar amount asked by landlords for available 
space expressed in dollars per square foot per year in most parts of 
the country and dollars per square foot per month in areas of Califor-
nia and selected other markets. Office rents are reported full service 
where all costs of operation are paid for by the landlord up to a base 
year or expense stop.. The asking rent for each building in the market 
is weighted by the amount of available space in the building.

* Grubb & Ellis statistics are audited annually and may result in revi-
sions to previously reported quarterly and final year-end figures.
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By Submarket Total SF Current Qtr Year To Date

NET ABSORPTION
Under 

Construction SFVacant SF WH/Dist R&D/FlexVacancy %

ASKING RENT

Berkeley  6,774,030  462,315 6.8%  -  11,200  1,100,000 $5.10 $6.86

Downtown  2,682,144  339,760 12.7% (24,450) (38,162)  - $3.65 $6.54

East Cooper/Clements Ferry  4,267,749  1,026,463 24.1%  5,709 (49,243)  - $5.47 $5.69

North Charleston  18,537,646  2,318,306 12.5% (99,852)  239,539  - $3.98 $6.30

Summerville  7,015,192  1,608,646 22.9% (255,845) (252,345)  60,000 $3.59 $6.44

West Ashley  880,950  167,273 19.0% (600) (8,400)  - $4.49 $7.13

ASKING RENT

By Property Type

 330,988  15,616  4,420 General Industrial 15.0% 2,212,490  1,100,000 $5.17

 1,124,858 (20,467) (24,072)R&D/Flex 24.7% 4,556,396  - $6.23

 4,466,917 (370,187) (77,759)Warehouse/Distribution 13.4% 33,388,825  60,000 $4.08

14.7% 40,157,711  1,160,000 Totals (375,038) (97,411) $4.53 5,922,763 

$6.23$4.08 1,160,000 (375,038)Totals  40,157,711  5,922,763 14.7% (97,411)


